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Pretium’s First Look Home Program History

A program that enables affordable housing-focused community partners to receive a “first look”
at homes eligible for purchase in Pretium’s core markets, a preview prior to public listing

Origins: Strategic Partnerships Launch of First Look Home
« Launched charitable housing initiatives with * Formal rollout in early 2024
HPN and ANDP « Began selling homes to HPN and ANDP,
* Shared mission: expand homeownership supporting local ownership pathways
opportunities in SFR markets « Demonstrated operational feasibility and
+  Key insight: Nonprofit developers lacked community impact

access to institutional SFR inventory

DD

Scaling Opportunity Through Portfolio Sales « Expanding First Look access to:
* Local nonprofits & mission-driven
* Significant increase in home sales created buyers
the inventory and momentum . Community entrepreneurs
* Conditions emerged to pI|Ot a structured o Pretium residents & owner-occupants
“First Look” offering « Building a scalable, repeatable framework to
« Commenced Offering non-renewed residents promote sustainable homeownership

opportunity to purchase homes
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First Look Home for Residents & Nonprofits

Progress gives residents advance notice if their lease is not being renewed and provides
resources on purchasing their home through outreach to the Progress Call Center

First Look Home Timeline

120 Days 90 Days
Prior to Prior to Lease End
Lease End Lease End
Non-RgnewaI If applicable, Home + Resident Purchases
Notice Offered to Home or
Provides First Nonprofit Through * Nonprofit Purchases
Look Option First Look Home Home or
to Resident subject to * Home is Listed on the

Resident’s Rights MLS
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First Look Home Program Sales to Nonprofits 2024—2025‘
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Since launch, Pretium has sold ~370 homes' to homeownership-focused nonprofits

Housing Partnership Network (HPN) &
Pretium Partnership

Facilitated by HPN, Pretium sold over 345 to a
consortium of nonprofits in the Twin Cities in
2024

1. Vacant homes renovated by local
contractors

2. Sold to nonprofits (e.g., Twin Cities Habitat
for Humanity, HPN members)

3. Resold to low- and moderate-income
households or current residents
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HPN and B3 Support Services:
* Homeownership and financial
counseling for residents and buyers
* Working with Grounded Solutions
(national community land trust
network) to expand reach

G

1As of December 12, 2025.
Past performance is not indicative of future results.
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Pretium & ANDP Partnership

Since 2024, Pretium has sold over a couple
dozen homes to ANDP in a continuous sale
process

12 homes were sold:

ot
% « 6 to buyers under 80% AMI

* 6 under 120% AMI)

Homes in process:
7 are currently on the market
y with 3 under contract
% + 7isinrehab
* 1lis retained as rental
* 1 additional home in acquisition

More units are currently in due diligence
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ANDP Wealth Stud '
ANDP’s 2025 Wealth Report tracked 800+ homeowners over 14 years, revealing the power of
affordable homeownership for building family stability and economic mobility
HOMEBUYER A . . ere
WEALTH STUDY : Who We Served Affordability Impact
2010-2024 oW
‘ : e 1,636 peoplein 800+ homes e Homes priced 30% below market
E%\* * 96% first-time homebuyers * Monthly costs lower than rent
: e 70% households of color e $9.3M down payment assistance
b °7'2§3i°é.'."Tﬂi's"!;"tﬂi'?:J.?’Eiﬁ‘.?;.?.‘s’wh!&"ei".”ﬁ.?‘t‘lv";ﬁ!‘;ﬁ!‘ﬁif&ﬁ?ﬁ”““’ e 58% female-headed households * Closingracial homeownership gaps
Stability Outcomes
e 78% still own their homes e Zero foreclosures since 2019
e 1.25% foreclosure rate e Strong neighborhood retention
& M N = X O 3 .
T o o ' n e Wealth Creation

e $104.5M total wealth generated

AN AN A - * $190K+ average wealth gain
NEIgllbOI‘WOI‘l(S® '&%‘g\ Driprorioo> for buyers after 5+ years ownership

DEvELOPMENT

CHARTERED MEMBER . Pasiersi, .

s future,
neighborhood by neighborhood
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Pretium Home Sales & Portfolio Overview

In 2025, we seek to expand our sales to non-profit organizations and other local buyers that
support homeownership, as well as to individual owner-occupants, including our residents
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In 2024, Pretium sold more than 2,714

homes, with 1,221 (51%) purchased by

owner-occupants:

* Average purchase price:$272K

* Spanning 29 different markets
across the United States

HOMES SOLD 2714

597

168 ‘[
ol_g

2022 2023 2024°

Exploring National Community Stabilization Trust’s REO Match platform to automate and scale
homeownership sales across the country.

Partnering with HPN and its affiliate Framework to list Pretium-owned homes on dedicated
listing site for Low- to Moderate-Income (LMI) buyers nationwide

Past performance is not indicative of future results.
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Important Disclosures

This confidential presentation was prepared exclusively by Pretium for the benefit and internal use of the party to whom it is directly addressed and
delivered (the “Recipient”). None of the materials, nor any content, may be altered in any way, transmitted to, copied, reproduced or distributed in
any format in whole or in part to any other party without the prior express written consent of Pretium. As used in this presentation, “Pretium” refers
to Pretium Partners, LLC and/or its affiliates.

Pretium’s real estate funds primarily invest in single-family residential properties. Such investments generally will be subject to all the risks attendant
upon the ownership and operation of other real estate assets. In addition to such other risks, the value and successful operation of a single-family or
multi-family property may be affected by a wide range of factors: the physical attributes of the property, such as its age, condition, design,
appearance, access to transportation and construction quality; the location of the property; ability of the property manager, its service providers, or
other management to provide adequate maintenance and insurance; the types of services or amenities that the property or surrounding area provides
and the property’s or the area’s reputation; the level of mortgage interest rates and availability of government incentives, which may encourage
residents to ultimately purchase rather than lease the homes, if possible; the generally short terms of residential leases; the presence of competing
properties; the resident mix, such as the resident population being predominantly students or being heavily dependent on workers from a particular
business or personnel from a local industrial unit; adverse local or national economic conditions, which may limit the amount of rent that may be
charged and may result in a reduction of timely rent payments or a reduction in occupancy or leasing activity; state and local regulations, which may
(i) affect the Fund’s ability to increase rent to the level of market rents for an equivalent home, or (ii) make compliance more difficult or burdensome;
government assistance/rent subsidy programs available in competing homes; and the inventory of unsold homes in the local market that are being
rented until economic conditions in the residential market improve.

There can be no assurance that Pretium’s objectives will be achieved, that any risk management will adequately protect against downside losses, or
that an investor will receive any return on its investment. An investment should only be considered by persons who can afford a loss of their entire
investment. Past activities of investment entities sponsored by Pretium provide no assurance of future results. Past or targeted performance is not a
guarantee, projection or prediction and is not necessarily indicative of future results.

These materials do not constitute, or form part of, any offer to sell or issue interests in an investment vehicle or any other entity. Any such offer or
solicitation will be made solely by means of a definitive offering document, which will describe the actual terms of any securities offered and will
contain material information regarding the securities. Any information contained herein will be superseded by information delivered to Recipient as
part of an offering document. No representation, warranty or undertaking, express or implied, is given as to the accuracy or completeness of the
information or opinions contained herein.
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Important Disclosures (cont.)

Past performance is not necessarily indicative of future results and there can be no assurance that targeted returns will be achieved. There can
be no assurance that Pretium will achieve results comparable to or that the returns generated will equal or exceed those of other investment
activities of Pretium or that Pretium will be able to implement its investment strategy or achieve its investment objectives. Pretium does not
make any representation or warranty, express or implied, regarding future performance.

Certain information contained in these materials constitute “forward-looking statements,” which can be identified by the use of forward-looking
terminology such as “may,” “will,” “should,” “seek,” “expect,” “anticipate,” “project,” “estimate,” intend,” continue,” “target,” “plan,” “believe,” the
negatives thereof, other variations thereon or comparable terminology. Due to various risks and uncertainties, actual events or results of the
actual performance of an investment vehicle or strategy may differ materially from those reflected or contemplated in such forward-looking
statements.

TS » o I T IS T FEaT

Certain information contained in this presentation has been obtained from published and non-published sources prepared by third parties,
which, in certain cases, have not been updated through the date hereof. While such information is believed to be reliable, Pretium has not
independently verified such information nor does it assume any responsibility for the accuracy or completeness of such information. Except as
otherwise indicated herein, the information, opinions and estimates provided in this presentation are based on matters and information as they
exist as of the date these materials have been prepared and not as of any future date and will not be updated or otherwise revised to reflect
information that is subsequently discovered or available, or for changes in circumstances occurring after the date hereof.

These materials are intended to assist the Recipient in connection with its due diligence and to assist the Recipient in understanding the
strategies that Pretium intends to pursue to seek to maximize portfolio performance. They are not intended as a representation or warranty by
Pretium as to the actual composition or performance of any future investments that would be made by Pretium. Assumptions necessarily are
speculative in nature. It is likely that some or all of the assumptions underlying the potential investments will not materialize or will vary
significantly from any assumptions made (in some cases, materially so). The Recipient should understand such assumptions and evaluate
whether they are appropriate for its purposes.

Recipients should note that broader factors such as war and regional conflicts, significant named storm impacts, changing monetary and trade
policies and laws and concern regarding regional banks have contributed to both volatility and a decline in all financial markets. The ultimate
impact of these factors and the ongoing pressures on economic and commercial activity across several of the world's largest economies - on
global economic conditions, and on the operations, financial condition and performance of any particular industry or business, is impossible to
predict, although ongoing and potential additional materially adverse effects, including a further global or regional economic downturn
(including a recession) of indeterminate duration and severity, are possible. The extent of these broader factors’ impact will depend on many
things, including effectiveness of governmental, legislative and financial and monetary policy interventions designed to mitigate and address
the negative externalities of various factors, all of which are evolving rapidly and may have unpredictable results. It will continue to be difficult
to assess what the longer term impacts of an extended period of unprecedented economic dislocation and disruption will be on future macro-

?@Aq)EQLQ&'@W&W%%YHW%E&gh‘?sbﬁ%'r\tzh of certain industries and businesses, and commercial and consumer behavior.



